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Agenda

* Establish yourself as subject matter specialist
*Break bread, talk to people, be interesting
*T.0.M.A.

* Ask for a meeting

*Kill it with the TOOL KIT



It was the last week of December 2008...






The WHOLE
community came out
to hear about this
economy and what
to do about it.







Endorsement #1




Endorsement #2




Endorsement #3
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Do these guys look trustworthy?




The community wanted more....




Breakout Sessions




Asset Protection
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Endorsement #4



They connected....




It doesn’t have to be a huge event, in fact, it
doesn’t have to be an event at all.



What you are about to see is not normal...

...l did not learn this in business or
investment school....



Bessie the BBQ




People like to break bread....
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Everybody likes to break bread.
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CPA and Attorney Golf Event




Even the wealthiest in your community like to
break bread....







At some point we have to work...






Bring something different.
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ESTATE PLANNING
WORKSHQP FOR

F L Vo

TOPICS
« Learn about current regulations and planning opportunities,

» Discover how to equitably treat estate beneficiaries.
« Examine advanced planning ideas that keep more wealth in your family.
« Hear about concepts to keep families emotionally attached.
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Tuesday, January 24,2012 David L. Gianelli,
9:00 am.-11:30 a.m. Attorney-At-Law RSVP BY



Endorsement #5







Now, ask for a meeting.



Once you've done all of that...

...kill it with the Fi360 TOOL KIT.



fi360 Fiduciary Score Criteria

e Inception Date
« Manager Tenure

e Assets
e Composition
it ollillliStyle
ﬁ 200() e Prospectus Expense Ratio
e Sharpe

e 1 Year Return
e 3 Year Returr
e 5 Year Return
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Do People Care More About
Performance or Process?
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Process First. Performance Second.
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fi360 Fiduciary Score



Why we use a model portfolio for every
client.
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1. Economic and Market Overview

2. Investment Strategy

3. Fiduciary Scoring of Investments for Foundation &
Endowment

4. Porifolio Performance Reports



Fiduciary Monitoring, Endowment

_—— REPLACING:
Perkins Mid Cap Value




Fiduciary Monitoring, Foundation

REPLACING:
& None




Let’s review.



Questions?



Jason Gordo, AIF®
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I FINANCIAL ADVICE FOR THE REST OF US

(209) 579-5900
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